
Jason Amada's five tips to become a successful medical sales rep 

 

According to Jason Amada, a medical sales job is both an accomplishment and a challenge. While there 

are high rewards of success, the skill to make doctors and patients happy turns out to be the major 

challenge. Offering your product means making sure patients are happy and provides an added benefit. 

Although getting your first sales representative job is no easy task, once you get it all your focus needs 

to turn to learning your craft from day one.   

Having a four-year degree in the relevant field or high school diploma is counted as 

the first major step in becoming a successful medical sales rep 

Jason Amada 

Top five tips by Jason Amada to become a successful medical sales rep 
 

1) The product you are selling should be a reflection of you 
When its’ about making a sale, whichever niche you choose, your personality must speak first. According 

to Jason, a medical sales representative needs to carry a personality that fits the medical world. It is 

obvious that no one would trust the representative who is dressed sloppy, so make sure you carry 

yourself like a professional. This should seem obvious, but you would be surprised how many sales reps I 

see that looked like they just rolled out of bed.  

A medical sales representative must offer a calm, intuitive, and non-judgmental 

personality 

Jason Amada 

2)  Choose to specialize  
The medical world is huge, and a sales rep might find it tough to be able to retain a lot of different 

information. The wiser choice according to Jason is to pick a category, specialize in it and earn the 

rewards. When one chooses to go into multiple categories, this may increase the number of challenges 

you face moving forward. This is because simply put, for every category there will be issues. So, picking 

one category that you are passionate about will work wonders.  

The best way of choosing fine tuning your skill is to look at the foundation of skills 

you carry 
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3) Make an investment in customer relationship management (CRM) 
To become a successful medical rep, it is essential for one to invest in a CRM that ultimately satisfies 

your need. This is due to the fact that the medical world is huge and as a sales representative, one has 

to keep track of each and every note. Hence, CRM serves as a helping tool in managing one’s efficiency 

in allowing you to move forward in their career in an organized manner.   



4) Continuous training sessions improve and enhance soft skills  
No matter the career choice you make, attending each training session and workshop is a part of your 

personal development. Jason clarifies that learning on a regular basis may help you become an expert 

and when it comes to the world of medicine, there is always something new to learn. Keeping yourself 

updated with the trending information set within the industry is one of the amazing ways to achieve all 

the set goals. Plus, the moment you miss out on essential information, the financial loss could be 

significant to you.   

 

        5)   Expand your network and maintain balance in your professional and personal life 
When having the goal set to become an expert sales representative, ensure that you focus on 

maintaining good relationships with doctors and surgeons. I cannot stress enough that in this business 

relationships are everything. Balancing out your use of social media and blog posts along with personal 

attention given to the doctors you work with will go a long way in your career.  Open a blog or a 

YouTube channel where bits of advice can be offered.  

Additionally, managing and separating your work life and personal life can also help.  

Want to learn more about how I became a successful medical sales representative? Why don’t you visit 

my website at www.JasonAmada.org  

http://www.jasonamada.org/

